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Go To Closing

Ready to learn about what it takes to sell your home?  While it may seem like a lot of
daunting tasks, I am here to help guide you and make the process easy and effortless.

10 STEPS TO SELLING YOUR HOME

1

Establish Your
Motivation

Hire A Stellar
Agent

Collaborate To
Price Your Home

Professional
Photos and

Videosl

Complete Any
Pre-Listing

Maintenance

Receive Offers &
Negotiate Accept An Offer Prepare For Closing



Selling your home is a big decision.  You will most likely be leaving a place you made a
home and it can be tough to let go.

Spend some time talking with your family about all the reasons you want to sell and make
sure this is the right decision for you, as you do not want to get too far into the selling
process and have a change of heart.  It can get costly to change your mind.

Once you have made the decision to sell your home, you will want to first call your current
lender provider and discuss your current finances about your home.  Find out how much
equity you have in your home, deduct selling expenses, and make sure to have some cash
for making any necessary home improvements.  Also make sure that you have enough
equity to put in to your new home.

FIND YOUR MOTIVATION

Questions To Ask Yourself When Selling
What is your time-frame to move?

What is your budget for pre-listing home improvements?

What is the minimum sales price you will accept?

Do you have a plan a & b to where you will move next?



Market Your Home Across
Multiple Mediums

 There is a lot that goes into selling a house, from
marketing, to dealing with potential buyers, the tedious

paperwork and closing on the home. 

The process can be daunting unless you decide to hire a
professional real estate agent. They have the training,
resources and pull to make the home selling process
significantly smoother. They may even help you get a

great return on investment.

If you have decided to hire an agent to take care of all
this for you, it is important to hire one that you feel will

represent your home best and get it sold quickly and for
top dollar.

HIRE A LICENSED
AGENT

WHAT A LISTING AGENT
DOES FOR SELLERS

Price Your Home
Competitively

Negotiate Offers & Terms

Guide You Through The
Escrow Process

Schedule Showings

Make Sure All Deadlines And
Terms Of The Agreement Are

Met

Plus so much more



Meet Patrice Carter
Patrice Carter, a Boothbay Harbor native, has dedicated her career to serving the Midcoast Maine area,
first as a respected pharmacist and now as a passionate real estate professional. With a deep-rooted
connection to the region, Patrice's transition from healthcare to real estate was driven by her personal
experiences and a keen interest in property development. Alongside her husband, John, she has
successfully revitalized a range of properties, including an old camp and an 1887 Victorian farmhouse,
demonstrating her ability to see potential in every home.

Holding a doctorate in pharmacy, Patrice has spent many years contributing to her family's pharmacy
business while raising two children. Her decision to shift to real estate was inspired by her own
extensive involvement in over 20 real estate transactions, which provided her with invaluable insights
into the buying and selling process. This experience has equipped her with a comprehensive
understanding of the real estate market, particularly in the Midcoast Maine area.

Patrice's approach to real estate is characterized by her unwavering dedication to her clients. Whether
assisting sellers in marketing their property or guiding buyers towards their dream home, she leverages
her local knowledge and professional experience to ensure a smooth and successful transaction.
Patrice's commitment to her clients' needs and her trustworthiness, honed through years of caring for
people's health, now extend to helping them with their most significant investments—their homes.

For those looking to buy or sell in Midcoast Maine, Patrice Carter offers a blend of local expertise, real
estate acumen, and a genuine commitment to achieving their goals. Her background in both healthcare
and property renovation underscores her diverse skill set and her ability to navigate complex situations,
making her a reliable partner in any real estate endeavor.



Preparing to sell your home typically takes some
work.  Whether that’s your own sweat equity with
some deep cleaning and home repairs, or some
professional improvements, you will need to get
your home in top shape if you expect top dollar.

You want buyers to fall in love with your home, like
you did when you first bought it. So spend some
time getting your home move-in ready, in a way that
will appeal to the broadest range of potential
buyers.  Like painting that deep purple wall a more
neutral color.

You will also want to think about getting a home
inspection before you put your home on the
market.  A pre-inspection can help you avoid
surprise repairs or issues with the home, that may
turn away buyers.  Buyers will most likely hire an
inspector of their own and the more issues they
find, the more turned off they may be with your
home and back out of the offer.

COMPLETE HOME IMPROVEMENTS

Switch out dated kitchen hardware
to more modern ones

Get rid of popcorn ceilings

Upgrade your appliances or
replace with stainless steal

Get your home professionally
cleaned

Get floors and carpets
professionally cleaned

Organize your closets and
clear out personal items 

Power wash the driveway and
porch Get rid of any funky odars

Cut back over-grown trees

Add some seasonal flowers
in potsPaint walls neutral colors

Replace single pane windows
with energy efficient ones

HOME IMPROVEMENT CHECKLIST



PRICE YOUR HOME
COMPETITIVELY
Finding the right listing price for your home can be a challenge, but it’s one of the
most important factors in a successful home sale.

Homes that are accurately priced are more likely to sell in a timely manner. According
to Zillow research, 57 percent of homes nationwide sell at or above listing price when
they accept an offer in the first week. In the second week on the market, that drops
to 50 percent and trends downward as the weeks go on.

Your agent will have all the tools available to know exactly where to price your home.



Action Plan
STEPS TO ORGANIZE AND STAGE DEADLINE:

STAGE YOUR HOME
Staging your home to sell is an important part of the sales process.  According to
Forbes, for every $100 you put in to staging, you should see a return of $400. So
if you are wanting to sell for top dollar, you might want to consider this important
step.

Buyers expect to walk into a home and envision what it would be like for their
family to live there.  Therefore, you should do your best to make the home
inviting and as neutral as possible.  Highlight your home's strengths and
downplay its weaknesses to appeal to the largest pool of prospective buyers.

Start with a few things that you can easily do yourself.  Declutter, clean and
depersonalize: Too much stuff in a room can make your home feel small,
crowded and lacking in storage. And having too many personal items, like family
photos, can make it hard for buyers to picture themselves living in the home.

But, home staging is more than just cleaning and getting rid of clutter.  You may
want to opt to hiring a professional stager if you are really looking to sell your
home for top dollar.  

A professional home stager has the design latent, knowledge of local trends, and
resources to ensure all areas of the home are presented in a manner that
showcases the greatest value and appeal.

Staging your home is about creating an inviting space that attracts a majority of
potential homebuyers, which provides you with an amazing opportunity to sell
your house at the best price.



Once your home is ready for buyers, the next step is getting your listing in front of as
many buyers as possible.

To do so, your agent will hire a photographer to get professional photos, set up your
home on the MLS, and begin to advertise your home.

All agents have different ways of marketing your home.  It is important to ask your
agent what their marketing plan is.

MARKET YOUR HOME
EFFECTIVELY

How I Effectively Market My Sellers
Homes For Top Dollar

DIGITAL MARKETING

PRINT MARKETING

WORD OF MOUTH

Online Marketing for
Maximum Exposure

Print Advertisement &
Canvassing of

Neighborhoods

Email and Office
Announcements

Informative & engaging MLS description
Run paid Instagram and Facebook promotions
Your home shared across multiple social media platforms

Create a professional listing flyer for home showings
Strategic and targeted postcard campaign 

Send email campaign to all buyers in my extensive
database
Introduce your property to my network of real estate
agents



RECEIVE OFFERS &
NEGOTIATE
At this stage, your home is now on the market and potential
buyers are making appointments for showings and they are
ready to make an offer.

If you priced your house competitively, you should soon receive
an offer, if not multiple offers. If offers are lower than your
asking price, don’t hesitate to make a counteroffer or ask for full
price. You can also change any of the terms in the offer that
better suits you.  Buyers like to “test the waters” to see how you
might respond, while still making room for negotiation.

Once an offer is accepted, it is signed and legally binding.  It is
important that your offer contain all requirements as there will
be no going back to make changes.

TRANSFER FEES

WHO PAYS FOR TERMITE INSPECTION

CLOSING DATE

SALES PRICE

Negotiable Contract Terms

HOME REPAIRS

AMOUNT OF DAYS FOR INSPECTIONS



After an offer is accepted, it's time to prepare for closing.  In this step, the buyer will
have the opportunity to do a home inspection, finalize their financing, and your home
will be appraised if the buyer is using a lender.

Be prepared that each of these steps can come with some setbacks.  The buyer might
back out of the deal if something major is found during the home inspection.  The
buyer could also lose their financing and lastly, your home could come under value or
over value during the appraisal and cause some issues.

This is why it is so important to have an agent by your side to help you avoid these
hurdles and get your home sold quickly and with ease.

Below are the final steps  you will need to take to close on your home:

Final Steps To Close

STEP 1
Make any repairs that

you have agreed to

STEP 3

Submit All Disclosures

STEP 5
Hand Over The Keys &

Move Out!

STEP 2

Remove All
Contingencies

STEP 4
Finalize all escrow
documents



Congratulations! You have just sold your home.

Still have some questions?  Ready to sell your home?  Want to know
what your current home is worth?  Great!  Let's discuss.  Message me,
call me, email me.  You have my contact information below.
 
With me as your agent, you will never have to go down the long road of
selling your home with doubts or confusions.  I will continuously be right
by your side every step of the way.  Let's Do This!

"Don' t wai t fo r the
r ight oppo r tuni ty.  

Create i t."

-Unknown

L O O K I N G  F O R W A R D  T O  H E A R I N G  F R O M  Y O U !

LET'S DO THIS!

207-380-6019
CarterPatrice@gmail.com


